
 
 

 
10th Annual Pipeline, MLP & Energy Symposium  

December 2011 



Forward-Looking Statements 

Statements included that are not historical facts (including any statements concerning plans and objectives of 
management for future operations or economic performance, or assumptions or forecasts related thereto), are 
forward-looking statements. These statements can be identified by the use of  forward-looking terminology including 
ȰÆÏÒÅÃÁÓÔȟȱ ȰÍÁÙȟȱ ȰÂÅÌÉÅÖÅȟȱ Ȱ×ÉÌÌȟȱ ȰÅØÐÅÃÔȟȱ ȰÁÎÔÉÃÉÐÁÔÅȟȱ ȰÅÓÔÉÍÁÔÅȟȱ ȰÃÏÎÔÉÎÕÅȟȱ or other similar words. These 
statements discuss future expectations, contain projections of results of operations or of financial condition or state 
other ȰÆÏÒ×ÁÒÄ-ÌÏÏËÉÎÇȱ information. We and our representatives may from time to time make other oral or written  
statements that are also forward-looking statements. 

 

These forward-looking statements are based upon ÍÁÎÁÇÅÍÅÎÔȭÓ current plans, expectations, estimates, 
assumptions and beliefs concerning future events impacting us and therefore involve a number of risks and 
uncertainties. We caution that forward-looking statements are not guarantees and that actual results could differ 
materially from those expressed or implied in the forward-looking statements. 

 

Because these forward-looking statements involve risks and uncertainties, actual results could differ materially from 
those expressed or implied by these forward-looking statements for a number of important reasons. A discussion of 
these factors, including risks and uncertainties, is set forth  in Martin -ÉÄÓÔÒÅÁÍȭÓ annual and quarterly reports filed 
from time to time with the Securities and Exchange Commission. Martin Midstream expressly disclaims any intention 
or obligation to revise or update any forward-looking statements whether as a result of new information, future 
events, or otherwise. 



Use of Non-GAAP Financial Measures 

This presentation includes certain non-GAAP financial measures such as EBITDA and Adjusted 
EBITDA. These non-GAAP financial measures are not meant to be considered in isolation or as a 
substitute for results prepared in accordance with  accounting principles generally accepted in the 
United States (GAAP).  A reconciliation of non-GAAP financial measures included in this presentation 
to the most directly comparable financial measure calculated and presented in accordance with  
GAAP is set forth  in the Appendix of this presentation or on our web site at 
www.martinmidstream.com   
 
--,0ȭÓ management believes that these non-GAAP financial measures provide useful information to 
investors regarding the --,0ȭÓ financial condition and results of operations as they provide another 
measure of the profitability  and ability to service its debt, and are considered important measures by 
financial analysts covering MMLP and its peers. 
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Martin Resource Management Corporation (MRMC) 
 Our Parent and General Partner 

Á Closely held corporation based in Kilgore, TX - Founded in 1951 by R. S. Martin, Jr. 

Á Leading independent provider of integrated logistics solutions and marketing  & 
distribution services to energy, petrochemical and other industrial concerns 

Å Transportation 

Å Terminalling 

Å Marketing 

Á Operations strategically located  

primarily in U.S. Gulf Coast region 

Á ~2,300 employees 

Á 9 Mos. Combined Revenue over $2.1 billion 

Å $892 million MMLP Revenue on $924 Total Assets 

Å $1.2 billion MRMC Revenue on $760 Total Assets  

 

Corporate Offices - Kilgore 
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Á Over the past 50 years, MRMC has developed 

infrastructure and brand reputation in petroleum 

product and by-products that now support MMLP  

Á On going MRMC businesses support the Partnership 

Å Maintains distinct set of assets and business units 

that are complementary to MMLP 

Å Approximately 25% of MMLP cash flow derived 

from contracts with MRMC 

Á -2-# ÈÁÓ ÓÉÇÎÉÆÉÃÁÎÔÌÙ ÁÓÓÉÓÔÅÄ ÉÎ --,0ȭÓ ÇÒÏ×ÔÈ  

Å --,0 ÉÓ ÎÏÔ Á ȰÆÉÎÁÎÃÉÁÌÌÙ ÅÎÇÉÎÅÅÒÅÄȱ ÃÏÎÄÕÉÔ 

for MRMC to extract value ɀ just the opposite  

Å Over $150MM invested through unit purchases 

and drop down acquisitions 

Å Business value chains designed to keep volatility 

associated with commodity prices away from 

MMLP 

Martin Resource 
Management  
Corporation 

Martin Midstream 

Partners L.P. 

66% 

LP Interest 

2% 

GP Interest 

Martin 

Resources 

LLC 

100% 

Martin 

Midstream 

GP LLC 

100% 

Public 

Unitholders 

6.6 million LP 

Units 

 

32% LP 

Interest 

Strong General Partner (MRMC) Support 

A Private Company- 

29% Employee 

Owned 
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Á Listed: NASDAQ GS:  MMLP 

Á October 31, 2002  

Á MRMC owns a ~32% L.P. interest and 100% G.P. 
interest in MMLP 

Á MMLP is a publicly-traded, diversified MLP with 
operations:  

Å Natural Gas Services 

Å Terminalling and Storage 

Å Marine Transportation 

Å Sulfur Services 

Á MMLP Trading Summary (1) 

ÅUnit Price: $32.31 

ÅMarket Cap: $661 million 

ÅDistribution: $0.7625 quarterly  

ÅCurrent Yield:  9.4% 

 
(1)  As of December 1, 2011 

Martin Midstream Partners LP Overview 
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Exceptional  LP Unitholder Returns since IPO 

Total Return to Unit holders  (including cash distributions) 
 

 Since IPO (11/2002)     191.6% 
 CAGR     12.5% 
  
 Current Yield     9.4% 

MMLP Unit Performance 
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Á Terminalling and Storage: 

Å Multi-year, fee-based 

Å Specialized products have fee minimums 
 

Á Natural Gas Services: 

Å Stable, margin-based wholesale NGLs 

Å Multi-year up to life of reserves for gathering and 
processing 

 

Á Sulfur Services: 

Å Take-or-pay prilling 

Å Stable, margin-based molten sulfur 

Å Stable, margin-based fertilizer 

 

Á Marine Transportation: 

Å 100% fee-based, primarily term contracts 

Å Infrastructure for hard-to-handle products provides 
substantial barriers to entry 

 

Growing  Fee-Based Cash Flow Concentration 

.ÏÔÅȡ Ȱ-ÁÒÇÉÎ-ÂÁÓÅÄȱ ÃÏÎÔÒÁÃÔÓ ÒÅÐÒÅÓÅÎÔ ÂÕÙȾÓÅÌÌ ÃÏÎÔÒÁÃÔÓ ÔÈÁÔ ÁÒÅ ÐÒÉÃÅÄ ÏÆÆ ÏÆ ÔÈÅ ÓÁÍÅ ÂÅÎÃÈÍÁÒË ÓÉÍÕÌÔÁÎÅÏÕÓÌÙ ɉÔÏ ÁÃÃÏÕÎÔ 
for service fee to facilitate handling) and effectively eliminate pricing risk 

2010 Adjusted EBITDA  

Fee Based

Margin

Hedged Commodity

Unhedged Commodity

65%

23%

6%

6%
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Á Integrated yet complementary business segments uniquely positions MMLP.  

This is a key driver of long-term customer relationships 

Á Breadth, scale and brand recognition make MMLP a premier supplier of products 

and services 

Á Customers include some of the largest, most profitable businesses in the energy 

industry.  These include major oil and gas companies, independent refiners, large 

chemical companies, fertilizer manufacturers 

Á Long-term contracts, providing stable revenue and cash flow generation, 

typically from 1 ɀ 5 years 

 Marquee Customer Base  

High Quality Customer Base 
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--,0ȭÓ $ÉÖÅÒÓÉÆÉÅÄ /ÐÅÒÁÔÉÎÇ -ÉØ 

Sulfur Services Terminalling & Storage 

Natural Gas Services 

30-35% 

20-25% 

30-35% 

PRO FORMA 2011 
 EBITDA Mix 

Marine Transportation 
Transportation services for petroleum products 

and  by-products 
Natural Gas Services 
Gathering and processing of natural gas and 
natural gas liquids and distribution of LPGs  

Terminalling and Storage 
Terminalling and storage services for 
petroleum products and  by-products 

Sulfur Services 
Sulfur gathering, processing and distribution, 

sulfuric acid and fertilizer production 
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Marine Transportation 

10-15% 



Operating Segment Overview 
Terminalling & Storage  



Á After the January 2011 acquisition of 13 marine and one inland terminals from L&L 
(ÏÌÄÉÎÇÓȟ --,0ȭÓ 4ÅÒÍÉÎÁÌÌÉÎÇ Ǫ 3ÔÏÒÁÇÅ ÂÕÓÉÎÅÓÓ ÃÏÎÓÉÓÔÓ of 39 terminal facilities with 
an aggregate storage capacity of 3.9 million barrels  

Å 27 marine shore based terminals:                  ~ 0.7 million barrels of storage capacity 

Å 11 specialty terminals (excl. Cross):               ~ 2.5 million barrels of storage capacity 

Å Cross naphthenic lube processing facility:  ~ 0.7 million barrels 

Á Profitability Drivers for Terminalling & Storage include 

Å Gulf of Mexico drilling activity 

Å Drilling technologies 

Å Regional distribution of petroleum products 

Å Commodity price outlook / positioning 

Å Gulf Coast labor costs 

Á Adjusted EBITDA to MMLP (in millions) 

Å 2008:    $28.0 

Å 2009:          $35.9 

Å 2010:    $32.7 

Å 9 mos. 2011:     $24.3 

MMLP - Terminalling & Storage  Overview  

12 



%ØÐÅÒÔÉÓÅ ÉÎ ȰÈÁÒÄ ÔÏ ÈÁÎÄÌÅȱ ÐÒÏÄÕÃÔÓ ÓÕÃÈ ÁÓȡ 

ÁAsphalt ~ 700,000 bbls 

ÁDistillates ~ 230,000 bbls 

ÁResidual fuel oils ~ 190,000 bbls 

ÁMolten sulfur ~ 53,000 long tons 

ÁPrilled sulfur ~ 150,000 long tons 

ÁSulfuric acids ~ 420,000 bbls 

ÁAmmonia ~ 342,000 bbls  

ÁAmmonium thiosulfate ~ 35,000 bbls 
Tampa Terminal 

Terminalling & Storage  - Specialty Terminals 
 

Specialty Locations: 

Á Tampa, FL ɀ Asphalt, sulfur, fuel oil 

Á Beaumont, TX (3 facilities) ɀ above listed products  

Á Corpus Christi, TX ɀ Fuel oil & diesel 

Á Houston, TX (2 locations) ɀ Specialty asphalt & lubricants 

Á Smackover, AR -  Napthenic lube refinery (Cross) 

 

Á Ouachita County, AR ɀ Crude oil 

Á Port Neches, TX ɀ Asphalt 

Á Omaha, NE ɀ Emulsified asphalt 

Á Lake Charles, LA ɀ Lubricants  
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Á November 2009 drop-down from a subsidiary of 

MRMC for $45MM in MMLP units 

Å 7,500 bpd capacity in Smackover, AR 

Å ~ 10% total US market share 

Á Specialized refinery that converts crude oil into 

naphthenic lubricants for high quality, customized 

industrial uses: 

Å Transformer oils 

Å Rubber extenders 

Å Base oils for lubricants 

Á 12-year  Fee-based Tolling Agreement with MRMC  

Å Quarterly fee with minimum volumes and no 

commodity price risk to MMLP 

Å $12MM - $14MM of Adjusted EBITDA per year 

Á MRMC-owned on-site packaging facility accounts for 

up to 30% of annual off-take 

Á New vacuum tower unit on line 4/1/2012  

Terminalling & Storage -  Cross Oil 
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